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HANZA

Soft quarter, but margins to improve in '20e

e Q419 sales +27% and adj. EBITA margin flat y-o-y
e 20 margin estimates down 30bp, but still expanding

e Share trades 30% below peer group average

Solid sales growth, Nordic margins below estimates

HANZA reported a weaker than expected quarter. Sales were 2% above
our estimate at SEK 548m (ABGSCe SEK 535m) while adj. EBITA came
in below our forecast at SEK 17m (-28% vs. ABGSCe 23m). Adj. EBITA
margin was 3.0% (flat y-0-y); we expected 4.3%. The miss was primarily
in the Nordic region, where the margin was 4.0% vs. our 7.0%. The
reason for the miss was a larger than expected impact from factory
shutdowns during the Christmas holiday period. Looking at 19 overall,
HANZA grew sales by 14% to SEK 2.1bn while the EBITA margin was
down 10bp to 3.3% (3.4% in ’18). EPS declined 1% y-o0-y to SEK 0.73.

Est: Sales largely unchanged, but margins slightly lowered
While we only fine-tune sales estimates, we lower our ‘20e EBITA margin
estimates by 30bp on concerns of the coronavirus outbreak potentially
causing short-term issues, primarily on the component supply side. On
the other hand, several initiatives that burdened margins in 2019 have
now been completed and should provide a relief on earnings over ‘20e.
We still estimate that margins will improve, but at a somewhat lower rate
than previously anticipated. For the year overall we expect sales growth
of 13% and EBITA margin expansion from 3.3% to 4.4%, which we
expect would result in EPS of SEK 1.12.

‘20e EV/EBITA -30% vs. our peer group

HANZA is up 11% y-t-d and currently trades at 9.8x EV/EBITA ‘20e,
which is 29% below our peer group average. While margins are currently
lower, we consider the current gap to peers to be high. Our three-
scenario DCF valuation provides a value range of SEK 13-30, with the
second scenario yielding an implied share price of SEK 21.5. More
information regarding the assumptions can be found in our coverage
initiation report (“All you need is HANZA”) from 28 January 2020.

Lead analyst: Oskar Vikstrom

SEKm 2018 2019 2020e 2021e 2022e
Sales 1,811 2,068 2,336 2,441 2,551
EBITDA 113 149 190 206 220
EBITDA margin (%) 6.3 7.2 8.1 8.4 8.6
EBIT adj 71 76 90 101 111
EBIT adj margin (%) 3.9 3.7 3.8 4.1 4.3
Pretax profit 29 32 52 62 70
EPS rep 0.74 0.72 1.12 1.33 151
EPS adj 1.61 1.62 1.55 1.78 1.97
Sales growth (%) 294 14.2 13.0 4.5 45
EPS growth (%) 8.9 -3.2 56.9 18.7 13.0

Source: ABG Sundal Collier, Company data
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Estimate changes (%)
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2020e 2021e 2022e
Sales -0.2% -0.2% -0.2%
EBIT (rep) -6.4% -4.3% -2.0%
EPS (rep) -6.3% -2.6% 1.4%
Source: ABG Sundal Collier
Share price (SEK)  19/02/2020 17.3
Capital Goods, Sweden
HANZA.ST/HANZA SS
MCap (SEKm) 571
MCap (EURm) 54.0
Net debt (EURmM) 42
No. of shares (m) 33.0
Free float (%) 73.0
Av. daily volume (k) 13.8
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Absolute (%) -3.9 19.7 3.9
OMX STH PI (%) 3.9 11.5 24.2
Source: FactSet
2020e 2021e 2022e
P/E (x) 15.4 13.0 11.5
P/E adj (x) 11.2 9.7 8.8
P/BVPS (x) 1.08 1.02 0.96
EV/EBITDA (x) 5.3 47 4.2
EV/EBIT adj (x) 11.3 9.6 8.4
EV/sales (x) 0.43 0.40 0.36
ROE adj (%) 10.0 10.8 11.3
Dividend yield (%) 14 2.2 2.6
FCF yield (%) 131 145 16.5
Lease adj. FCF yld (%) 13.1 14.5 16.5
Net IB debt/EBITDA 2.3 1.9 1.6
Lease adj. ND/EBITDA 3.0 2.2 1.0

Please refer to important disclosures at the end of this report
This research product is commissioned and paid for by the company covered in this report. As such, this report is deemed to
constitute an acceptable minor non-monetary benefit (i.e. not investment research) as defined in MiFID II.



Opportunities

The biggest opportunity for the industry in general is the
near-sourcing trend that has hit the market. Partly for
environmental reasons, but also for cost and efficiency
purposes, companies are moving back their outsourcing
activities to more proximate sites. For HANZA in particular,
the main opportunity lies in its expansion to new markets,
with Germany as the most recent through the acquisition of
RITTER Technologies. The German economy is the largest
in Europe, and the fourth-largest in the world.

Geographical breakdown, sales, SEKm
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Quarterly sales and adj. EBIT, SEKm
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Risks

HANZA'’s biggest risk is its exposure towards the overall
economic cycle. In a recession, we expect that it will be
difficult for HANZA to maintain its 10% sales growth target.
Increased competition and consequent price pressure
might affect the group negatively. Furthermore, it could be
difficult for the company to find and hire the right
competence during high-growth periods.

Business area breakdown, sales, SEKm
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Company description

HANZA is a manufacturing company founded in 2008 with
the vision “all you need is one”. This means that it aims to
provide a complete manufacturing solution for its clients.
The company's manufacturing expertise spans over
solutions within mechanics, electronics, cabling and
assembly. HANZA'’s production sites are formed as
clusters serving customers at a local level, with operations
in the Nordic, Baltics, Asia and Central Europe.

FactSet Consensus Mean
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HANZA

Q4’19 deviations

Net sales 433
EBITA -1
Adj EBITA 13
EBIT -3
Adj EBIT 11
Net profit -10
EPS -0.33
EBITA margin -0.3%
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Adj EBIT margin 2.5%
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Estimate changes
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Focus on profitability and growth

HANZA has underperformed its peers since its June 2014 IPO. Low profitability,
capex growth and the limited history of the “all you need is one” concept have
historically been behind the discount. Now that the firm has the right structure in
place, however, it can focus on profitability and growth. We estimate that HANZA
will see sales of SEK 2.5bn and an EBITA margin of 4.9% by 2022. We see
potential in the business model and believe that the next three years will prove
that an in-line valuation to peers is granted.

Phase 3 improving profitability and sales growth

So far, the company’s focus has been on acquiring the desired manufacturing
technologies and building its manufacturing cluster structure (Phases 1 and 2). The
group is now in Phase 3, which means trimming these clusters, improving
profitability and expanding its non-Nordic businesses. As a result, we believe that
we will see a favourable margin expansion over the next the years and that the
viability of the “all you need is one” framework will be validated.

Sales and EBITA estimates
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Attractive potential in Germany

The EUR 12m acquisition of RITTER in Germany in mid-2019 opened HANZA up to
the largest manufacturing market in Europe. The acquisition not only adds sales of
>20% (~SEK 430m) and supports margins (EBITDA +100bp), but it also provides
key manufacturing technologies and product development capabilities for the
Central European cluster. Together with the Nordic cluster, we expect that Central
Europe will be one of the key clusters and a main driver of margin expansion going
forward. Following our conversation with Central Europe management, we do not
see a current need for add-on acquisitions, but rather expect strategic changes in
the existing manufacturing sites. The general trend in Central Europe is to “near-
source” rather than outsource in order to decrease the environmental impact,
improve quality assurances and ultimately reduce costs. Apparently, cost gains from
near-sourcing are primarily applicable to either complex products or to smaller
batches. As such, this is a sweet-spot in HANZA'’s business model.

21 February 2020 ABG Sundal Collier 4



HANZA

Valuation currently ~30% below peers

HANZA is trading 30% below its broader peer group and 37% below more core
peers (such as NCAB). We expect that the gap will narrow over the coming 12
months on our estimation that margins will expand until 2022. We argue that
HANZA deserves a valuation in line with its core peer group, which would imply a
‘20e EV/EBITA of ~14x, currently trading at 9.8x.

There are several reasons why HANZA should trade in line with its peer group :

e lIts overall group margin increase (on cluster efficiency and boosted by the
RITTER acquisition)

e |ts strong quality focus within management and a proven business model
where the company develops long-term client relationships

e lts large potential for further growth, both with new and existing clients as
well as through acquisitions

Peer table

Nolato 14,321 22.1 19.6 17.8 17.3 14.8 13.2 2.0 1.8 1.6 11.6 11.8 12.0
Hos Medtech 815 23.1 19.1 15.3 19.4 16.2 12.9 1.8 1.7 1.5 9.5 10.3 11.3
Kitron 2,318 17.0 13.4 11.3 14.7 12.1 10.5 0.9 0.8 0.7 6.2 6.8 7.1

NCAB 2,780 20.5 20.5 18.2 16.6 155 13.7 1.6 1.4 1.3 9.4 9.3 9.5

SP Group 3,772 18.7 16.7 13.7 17.9 15.9 13.5 1.7 1.6 1.4 9.4 9.9 10.7
Scanfil 3,556 10.8 10.8 10.3 10.3 8.8 7.8 0.7 0.6 0.6 6.6 6.9 7.1

Peer average 4,801 18.7 16.7 14.4 16.0 13.9 12.0 1.4 1.3 1.2 8.8 9.2 9.6

Peer median 2,780 19.6 17.9 14.5 16.9 15.1 13.1 1.6 1.5 1.4 9.4 9.6 10.1
Hanza 588 9.6 11.2 9.7 11.6 9.8 8.4 0.5 0.4 0.4 3.7 3.8 4.1

VS. peer average -49% -33% -33% -28% -29% -30% -66% -67% -66% -58% -58% -57%
vs. NCAB -53% -45% -46% -30% -37% -39% -69% -70% -70% -61% -59% -57%

Source: ABG Sundal Collier, company data

Fair value range: SEK 13-30
We set our fair value range at SEK 13-30. This is derived from a combination of

DCF and peer valuation models. Our DCF 2 scenario reflects our estimates of future
performance and yields an implied midpoint share price of SEK 21.5.
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HANZA In brief

HANZA was founded in 2008 by current CEO Erik Stenfors. The ambition was to
create a new solution for contract manufacturing by collecting different existing
manufacturing technologies locally to allow for shorter lead-times and more efficient
transportation, which would in turn lead to improved profitability for customers.
Since then, the group has grown to over SEK 2bn in sales. Today HANZA owns 16
manufacturing sites (plus one set for closure) divided into five “clusters” that
primarily serve customers at their local level. The group provides production of
individual components as well as product development and assembly services. In
addition to production capabilities, HANZA has a consultancy-type business that
works with customers to optimise production and demonstrate how HANZA'’s
platform can significantly reduce costs and improve flexibility.

A new take on manufacturing: “all you need is one”

The general product company has several contract manufacturing suppliers.
Contract manufacturers are often spread globally, specialising in the production of
niche components and relying on high volumes to maintain the desired profitability.
The global spread causes challenges for companies in terms of logistical timing and
high transport-related costs. Additionally, traditional contract manufacturers provide
a limited value add due to the standardisation of components produced. What
HANZA does is bundle together different manufacturing capabilities in so-called
“clusters” where clients —i.e. the product companies — can purchase products and
deal with one manufacturer at a local level. These factors reduce the hassle of
dealing with several manufacturers, which in turn reduces lead-times, transport
time/cost as well as potential communication challenges.

Traditional contract manufacturing HANZA'’s “all you need is one” approach
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HANZA

Detailed estimates: Q1°17-Q4°20e

Sales 350 368 324 358 439 508 431 433 498 507 516 548 600 622 549 565
COGS -201 -219 -187 -200 -238 -284 -238 -246 -272 -280 -280 -288 -325 -335 -296 -305
Gross Profit 149 149 137 157 201 224 193 187 225 226 236 260 275 287 253 260
SG&A -141 -135 -130 -151 -182 -202 -176 -190 -208 -209 -221 -252 -259 -264 -229 -234
EBIT 8 14 7 6 18 22 17 -3 17 17 14 8 17 23 24 26
Non-recurring items -4 4 -1 -3 0 0 -3 -14 -6 -2 -7 -5 0 0 0 0
Adj. BBIT 13 10 8 9 19 22 20 11 23 19 21 13 17 23 24 26
Amortisation 0 0 0 0 -1 -2 -2 -2 -2 -2 -3 -3 -4 -4 -3 -3

Adj. BBITA 13 10 8 9 20 24 22 13 25 22 24 17 20 26 27 30
Net financial expenses -4 -5 -2 -6 -8 -8 -5 -5 -6 -5 -8 -5 -10 -10 -9 -9
PTP 5 9 5 1 11 14 12 -8 11 12 6 3 7 13 15 17
Taxes -1 -1 -1 1 -2 -3 -2 -2 -2 -4 -5 3 -2 -4 -4 -5
NCI 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0
Net Profit 3 8 4 1 9 11 11 -10 9 8 1 5 5 9 11 12
Margin and growth metrics  QU17 Q217 Q317 Q417 QUIS Q218 Q318 Q418 Q19 Q219 Q319 Q4% QUe Q220e QIVe Q42We
Sales growth 3% 7% 10% 9% 25% 38% 33% 21% 13% 0% 20% 27% 21% 23% 7% 3%
Gross margin 42.7% 405% 42.2% 44.0%| 458% 44.1% 44.8% 43.2%| 453% 44.7% 45.7% 47.4%| 45.9% 46.1% 46.0% 46.0%
EBIT margin 2.4% 3.8% 2.1% 1.8% 4.2% 4.3% 4.0%  -0.7%! 3.5% 3.4% 2.8% 1.5% 2.8% 3.6% 4.4% 4.6%
Adj. EBIT margin 3.6% 2.8% 2.5% 2.5% 4.3% 4.3% 4.5% 2.5% 4.6% 3.8% 4.1% 2.4% 2.8% 3.6% 4.4% 4.6%
Adj. BBITA margin 3.6% 2.8% 2.5% 2.5% 4.6% 4.6% 5.0% 3.0% 5.0% 4.2% 4.7% 3.0% 3.4% 4.2% 5.0% 5.2%
Tax rate 29.8% 12.1% 20.8% -62.5%| 17.8% 22.0% 13.0% -22.8%| 20.2% 31.4% 85.2% 32.0%| 29.0% 29.0% 29.0% 29.0%
EBIT y-0-y -32.8% 29.6% 115.6% -740.0%| 119.0% 55.0% 147.8% -148.4%| -6.0% -21.2% -16.4% n.m. -3.0% 32.3% 67.1% 223.7%
Sales per segment, SEKM  QU17 Q217 Q817 Q417 QUIS8 Q218 Q318 Q418 QIS Q219 Q19 Q41% QU2le Q220e Q320e Q420e.
Nordics 144 146 121 141 217 262 204 227 249 268 217 232 252 276 221 243
Rest of the world 205 221 203 217 221 246 228 206 248 239 299 316 348 346 328 322
Group 350 368 324 358 439 508 431 433 498 507 516 548 600 622 549 565
Gowth QU7 Q217 Q317 Q417 Q18 Q218 QI18 Q418 QUI0 Q210 Q319 Q41% QU0e Q220e Q320e Q420e
Nordics 0% 0% 0% 0% 50% 79% 68% 61% 15% 2% 6% 2% 1% 3% 2% 5%
Rest of the world 0% 0% 0% 0% 8% 11% 12% -5% 12% -3% 31% 54% 40% 45% 10% 2%
Group 3% 7% 10% 9% 25% 38% 33% 21% 13% 0% 20% 27%! 21% 23% 7% 3%
EBITAper segment, SEKm  QU'17 Q217 Q317 Q417 QUI8 Q218 Q318 Q418 QU9 Q219 Q319 Q41% QU2le Q220e Q320e Q420e.
Nordics 8 2 1 7 14 21 16 16 17 19 18 8 15 18 18 20
Rest of the world 5 8 7 4 8 4 6 -4 8 2 9 9 6 10 10 11
Business Development -1 1 0 -1 -3 -2 0 1 0 0 -3 -1 -1 -1 -1 -1
Group 13 10 8 9 20 24 22 13 25 21 24 16 20 26 27 30
EBITA-margin per segment  QU17 Q217 Q817 Q417 QUIS8 Q218 Q318 Q418 QIS Q219 Q319 Q41% QU2De Q220e Q320 Q420e.
Nordics 5.3% 1.6% 0.8% 4.7% 6.5% 8.1% 7.9% 7.1% 6.7% 7.1% 8.1% 3.6% 6.0% 6.4% 8.0% 8.1%
Rest of the world 2.6% 3.4% 3.6% 1.8% 3.8% 1.8% 26% -1.9% 3.3% 0.8% 3.0% 2.9% 1.8% 2.8% 3.2% 3.4%
Group 3.6% 2.8% 2.5% 2.5% 4.6% 4.6% 5.0% 3.0% 5.0% 4.0% 4.7% 3.0% 3.4% 4.2% 5.0% 5.2%
Other metrics Rl2m ~ QU17 Q217 Q317 Q417 QI8 Q218 QI18 Q418 QUI0 Q210 Q319 Q41% QU0e Q220 Q320e Q420e
FCF conversion 1103%  133%  453% 1269%) -1677%  372%  106% -204%| -141%  552% -5100% -25% -56%  378%  184%  193%
ND/EBITDA 2.6 24 2.0 18 3.6 2.8 24 23 3.0 27 45 2.6 23 22 2.0 1.8
NWC/ Sales 10% 11% 11% 11% 16% 12% 11% 9% 9% 9% 16% 15% 14% 14% 14% 14%
ROE 0% 2% 4% 5% 6% 6% 8% 5% 5% 4% 2% 5% 4% 4% 6% %
ROIC 4% 5% 5% % 5% 6% 7% 6% 5% 5% 3% 4% 5% 5% 5% 7%

Source: ABG Sundal Collier, company data
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HANZA

Detailed estimates: FY’10-20e

Sales 459 884 959 1,035 985 1,206 1,306 1,400 1,811 2,068 2,336 2,441 2,551
COGS -309 -537 -544 -634 -596 =711 -718 -807 -1,006 -1,121 -1,261 -1,319 -1,375
Gross Profit 150 348 415 402 389 495 588 593 805 947 1,075 1,122 1,176
SG&A -132 -340 -426 -407 -412 -444 -562 -557 -751 -890 -985 -1,022 -1,065
EBIT 18 7 -11 -5 -23 51 25 36 54 57 90 101 111
Non-recurring items 0 0 0 0 0 40 -9 -4 -17 -19 0 0 0
Adj. BBIT 18 7 -11 -5 -23 11 34 40 71 76 90 101 111
Amortisation 0 0 0 0 -1 -1 0 0 -7 -11 -14 -15 -15
Adj. EBITA 0 0 0 -22 11 34 40 79 87 104 116 126
Net financial expenses -1 -14 -16 -17 -14 -17 -22 -16 -25 -25 -37 -39 -41
PTP 17 -7 -27 -22 -37 34 4 19 29 32 52 62 70
Taxes -2 10 2 -2 3 4 -2 -3 -8 -9 -15 -18 -20
NCI -3 0 0 0 0 0 0 0 0 0 0 0 0
Net Profit 13 3 -25 -23 -34 37 2 16 21 24 37 44 50
Margin and growth metrics 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020e 202le 2022
Sales growth 0% 92% 8% 8% -5% 23% 8% 7% 29% 14% 13% 4% 4%
Gross margin 32.7% 39.3% 433% 38.8% 395% 41.0% 450% 42.3% 445% 458% 46.0% 46.0% 46.1%
EBIT margin 4.0% 08% -1.1% -05% -2.4% 4.2% 1.9% 2.6% 3.0% 2.7% 3.8% 4.1% 4.3%
Adj. EBIT margin 4.0% 08% -1.1% -05% -2.4% 0.9% 2.6% 2.9% 3.9% 3.7% 3.8% 4.1% 4.3%
EBITA margin 4.0% 08% -1.1% -05% -2.3% 4.3% 1.9% 2.6% 3.4% 3.3% 4.4% 4.7% 4.9%
Adj. EBITA margin 0.0% 0.0% 0.0% 0.0% -2.3% 0.9% 2.6% 2.9% 4.3% 4.2% 4.4% 4.7% 4.9%
Tax rate 10.6% 149.8% 6.4% -7.8% 8.9% -10.3% 45.7% 155% 28.8% 26.9% 29.0% 29.0% 29.0%
EBIT y-0-y 0% -60% -243% -53% 366% -319% -51% 42% 52% 5% 58% 13% 10%
Sales per segment, SEKm 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020e 202le 2022
Nordics 553 910 967 992 1,037 1,083
Rest of the world 846 901 1,101 1,344 1,405 1,468
Group 1,400 1,811 2,068 2,336 2,441 2,551
ABGSCegrowth 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 202le 2022
Nordics 65% 6% 3% 4% 5%
Rest of the world 6% 22% 22% 4% 5%
Group 92% 8% 8% -5% 23% 8% 7% 29% 14% 13% 4% 4%
EBITAper segment, SEKm 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020e 202le 2022
Nordics 18 67 62 70 75 80
Rest of the world 24 15 28 37 45 50
Business Development -2 -4 -4 -4 -4 -4
Group 40 79 86 104 116 126
EBITA-margin per segment 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020e 202le 2022
Nordics 3.2% 7.4% 6.4% 7.1% 7.2% 7.4%
Rest of the world 2.8% 1.6% 2.6% 2.8% 3.2% 3.4%
Group 2.9% 4.3% 4.2% 4.4% 4.7% 4.9%
Othermetrics 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020e 202le 2022
FCF conversion 1886% 4214% -549%  -94% 50% -110% 2205%  492% -363%  -65% 201% 188%  189%
ND/EBITDA -0.5x 6.2x 8.7x 5.8x  18.2x 2.7x 3.1x 1.8x 2.3x 2.6x 1.8x 1.4x 1.1x
NWC/ Sales 54% 21% 12% 10% 10% 12% 11% 11% 9% 15% 14% 14% 14%
ROE n.a. 3% -15% -17%  -22% 15% 1% 5% 5% 5% 7% 8% 8%
ROIC n.a. 2% -2% -1% -6% 14% 4% 7% 6% 4% 6% 7% 7%

Source: ABG Sundal Collier, company data
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Sales 498 507 516 548 600 622 549 565
COGS 225 226 236 260 275 287 253 260
Gross profit 723 733 751 808 876 909 802 824
Other operating items -684 -695 -715 =772 -833 -860 -754 -774
EBITDA 39 38 36 36 43 49 48 51
Depreciation and amortisation -19 -19 -19 -25 -22 -23 -20 -21
EBITA 20 19 17 11 20 26 27 30
EO items -6 -2 -7 -5 0 0 0 0
Impairment and PPA amortisation -2 -2 -3 -3 -4 -4 -3 -3
EBIT 17 17 14 8 17 23 24 26
Net financial items -6 -5 -8 -5 -10 -10 -9 -9
Pretax profit 11 12 6 3 7 13 15 17
Tax -2 -4 -5 3 -2 -4 -4 -5
Net profit 9 8 1 6 5 9 11 12
Minority interest 0 0 0 0 0 0 0 0
Net profit discontinued 0 0 0 0 0 0 0 0
Net profit to shareholders 9 8 1 6 5 9 11 12
EPS 0.30 0.26 0.03 0.17 0.15 0.27 0.33 0.37
EPS Adj 0.37 0.33 0.12 0.27 0.26 0.39 0.43 0.47
Total extraordinary items after tax -6 -2 -7 -5 0 0 0 0
Tax rate (%) 20.2 314 85.2 83.3 29.0 29.0 29.0 29.0
Gross margin (%) 145.3 144.7 145.7 147.4 145.9 146.1 146.0 146.0
EBITDA margin (%) 7.8 7.5 7.0 6.6 7.1 7.9 8.7 8.9
EBITA margin (%) 3.9 3.8 3.4 2.1 3.4 4.2 5.0 5.2
EBIT margin (%) 35 3.4 2.8 15 2.8 3.6 4.4 46
Pretax margin (%) 23 2.3 1.2 0.5 12 2.0 2.8 3.0
Net margin (%) 1.8 1.6 0.2 1.0 0.8 1.4 2.0 2.2
Growth rates Y/Y Q12019 Q2 2019 Q32019 Q42019| Q12020e Q22020e Q32020e Q4 2020e
Sales growth (%) 135 -0.3 19.6 26.6 20.6 22.8 6.5 3.1
EBITDA growth (%) 21.6 2.4 11.4 207.7 9.5 29.9 31.6 40.3
EBIT growth (%) -6.0 212 -16.4 +chg -3.0 323 67.1 223.7
Net profit growth (%) 34 -26.4 -91.6 +chg -44.1 11.1 1,092.4 121.8
EPS growth (%) 3.4 -26.4 -91.6 +chg -44.1 11.1 1,092.4 121.8
Adj earnings numbers Q1 2019 Q2 2019 Q32019 Q42019| Q12020e Q22020e Q32020e Q4 2020e
EBITDA Adj 44 40 43 41 43 49 48 51
EBITDA Adj margin (%) 8.9 7.9 8.3 7.4 7.1 7.9 8.7 8.9
EBITA Adj 25 22 24 16 20 26 27 30
EBITA Adj margin (%) 5.0 4.2 4.7 3.0 3.4 4.2 5.0 5.2
EBIT Adj 23 19 21 13 17 23 24 26
EBIT Adj margin (%) 4.6 3.8 4.1 2.4 2.8 3.6 4.4 4.6
Pretax profit Adj 19 16 16 11 11 16 18 21
Net profit Adj 17 13 11 14 9 13 14 16
Net profit to shareholders Adj 17 13 11 14 9 13 14 16
Net Adj margin (%) 3.4 25 2.1 25 1.4 2.0 2.6 2.8

Source: ABG Sundal Collier, Company data
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Sales 1,035 985 1,206 1,306 1,400 1,811 2,068 2,336 2,441 2,551
COGS 402 389 495 588 593 805 947 1,075 1,122 1,176
Gross profit 1,437 1,374 1,701 1,893 1,992 2,616 3,014 3,411 3,564 3,727
Other operating items -1,442 -1,363 -1,611 -1,821 -1,913 -2,502 -2,865 -3,221 -3,358 -3,506
EBITDA -5 10 91 73 79 113 149 190 206 220
Depreciation and amortisation 0 -32 -39 -48 -43 -52 -81 -86 -90 -94
Of which leasing depreciation 0 0 0 0 0 0 0 0 0 0
EBITA -5 -22 52 25 36 61 68 104 116 126
EO items 0 0 40 -9 -4 -17 -19 0 0 0
Impairment and PPA amortisation 0 -1 -1 0 -0 -7 -11 -14 -15 -15
EBIT -5 -23 51 25 36 54 57 90 101 111
Net financial items -17 -14 -17 -22 -16 -25 -25 -37 -39 -41
Pretax profit -22 -37 34 4 19 29 32 52 62 70
Tax -2 3 4 -2 -3 -8 -9 -15 -18 -20
Net profit -24 -34 38 2 16 21 24 37 44 50
Minority interest 0 0 0 0 0 0 0 0 0 0
Net profit discontinued 0 0 0 0 0 0 0 0 0 0
Net profit to shareholders -24 -34 38 2 16 21 24 37 44 50
EPS -4.24 -5.08 3.17 0.09 0.68 0.74 0.72 1.12 1.33 151
EPS Adj -4.24 -4.92 -0.20 0.49 0.87 1.61 1.62 1.55 1.78 1.97
Total extraordinary items after tax 0 0 40 -9 -4 -17 -19 0 0 0
Leasing payments 0 0 0 0 0 0 -88 -88 -88 0
Tax rate (%) 7.8 8.9 10.3 45.7 155 28.8 26.9 29.0 29.0 29.0
Gross margin (%) 138.8 139.5 141.0 145.0 142.3 1445 145.8 146.0 146.0 146.1
EBITDA margin (%) -0.5 1.0 7.5 5.6 5.7 6.3 7.2 8.1 8.4 8.6
EBITA margin (%) -0.5 -2.3 43 1.9 2.6 34 3.3 4.4 4.7 4.9
EBIT margin (%) -0.5 -2.4 4.2 1.9 2.6 3.0 2.7 3.8 4.1 4.3
Pretax margin (%) -2.1 -3.7 2.8 0.3 1.4 1.6 1.6 2.2 2.5 2.7
Net margin (%) -2.3 -3.4 3.1 0.1 1.2 1.1 11 1.6 1.8 1.9
Growth rates Y/Y 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
Sales growth (%) 8.0 -4.9 225 8.2 7.2 29.4 14.2 13.0 4.5 4.5
EBITDA growth (%) 52.9 304.0 788.2 -19.8 8.8 43.1 31.6 275 8.4 7.1
EBIT growth (%) 52.9 -366.0 319.3 -50.7 41.7 51.5 5.0 57.6 12.7 9.7
Net profit growth (%) 7.3 -43.0 211.6 -94.9 763.2 26.8 13.5 56.9 18.7 13.0
EPS growth (%) high -19.9 162.3 -97.3 693.0 8.9 -3.2 56.9 18.7 13.0
Profitability 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
ROE (%) -16.3 -22.5 18.7 0.7 5.7 5.8 5.2 7.2 8.1 8.6
ROE Adj (%) -16.3 -21.8 -1.2 4.2 7.2 12.6 11.8 10.0 10.8 11.3
ROCE (%) -1.8 -8.1 13.1 5.4 8.0 9.4 6.4 8.3 8.9 9.2
ROCE Adj(%) -1.8 -7.7 2.9 7.3 9.1 13.7 9.8 9.6 10.2 10.5
ROIC (%) 2.1 -8.3 16.3 3.2 7.4 7.4 4.9 6.2 7.1 7.8
ROIC Adj (%) -2.1 -8.3 3.4 4.3 8.3 9.7 6.6 6.2 7.1 7.8
Adj earnings numbers 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
EBITDA Adj -5 10 50 82 83 131 168 190 206 220
EBITDA Adj margin (%) -0.5 1.0 4.2 6.3 6.0 7.2 8.1 8.1 8.4 8.6
EBITDA lease Adj -5 10 50 82 83 131 80 102 118 220
EBITDA lease Adj margin (%) -0.5 1.0 4.2 6.3 6.0 7.2 3.9 4.4 4.8 8.6
EBITA Adj -5 -22 11 34 40 79 87 104 116 126
EBITA Adj margin (%) -0.5 2.3 0.9 2.6 2.9 4.3 4.2 4.4 4.7 4.9
EBIT Adj -5 -23 11 34 40 71 76 90 101 111
EBIT Adj margin (%) -0.5 2.4 0.9 2.6 2.9 3.9 3.7 3.8 4.1 4.3
Pretax profit Adj -22 -36 -6 13 24 54 62 66 77 85
Net profit Adj -24 -33 -2 11 21 45 54 51 59 65
Net profit to shareholders Adj -24 -33 -2 11 21 45 54 51 59 65
Net Adj margin (%) -2.3 -3.3 -0.2 0.8 15 25 2.6 2.2 2.4 2.5
Source: ABG Sundal Collier, Company data
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EBITDA

Net financial items

Paid tax

Non-cash items

Cash flow before change in WC
Change in WC

Operating cash flow

CAPEX tangible fixed assets
CAPEX intangible fixed assets
Acquisitions and disposals
Free cash flow

Dividend paid

Share issues and buybacks
Lease liability amortisation
Other non cash items
Decrease in net IB debt

190

206

220

Goodwill 127 146 141 145 148 265 299 299 299 299
Other intangible assets 0 0 0 1 4 66 113 113 113 113
Tangible fixed assets 125 129 253 244 206 270 279 268 255 241
Right-of-use asset 0 0 0 0 0 0 144 144 144 144
Total other fixed assets 7 14 17 18 17 17 32 32 32 32
Fixed assets 260 288 412 407 374 617 866 855 842 829
Inventories 183 202 239 244 270 290 423 467 488 510
Receivables 44 46 67 72 63 102 150 165 165 173
Other current assets 7 10 9 10 6 10 17 17 17 17
Cash and liquid assets 26 32 49 24 56 78 67 133 203 283
Total assets 518 578 776 756 770 1,096 1,523 1,638 1,717 1,812
Shareholders equity 152 146 254 269 309 411 498 527 558 593
Minority 0 0 0 0 0 0 0 0 0 0
Total equity 152 146 254 269 309 411 498 527 558 593
Long-term debt 77 54 133 69 87 207 210 228 257 295
Pension debt 3 3 3 4 0 5 109 109 109 109
Convertible debt 0 0 0 0 0 0 0 0 0 0
Leasing liability 0 0 0 0 0 0 138 138 138 138
Total other long-term liabilities 5 4 4 3 7 29 46 46 46 46
Short-term debt 50 92 94 107 42 85 101 101 101 101
Accounts payable 115 139 147 155 167 219 232 270 278 290
Other current liabilities 116 139 141 148 156 140 190 220 230 240
Total liabilities and equity 518 578 776 756 770 1,096 1,523 1,638 1,717 1,812
Net IB debt 96 104 181 156 73 219 491 442 401 360
Net IB debt excl. pension debt 94 101 178 152 73 215 382 333 292 251
Net IB debt excl. leasing 96 104 181 156 73 219 353 304 263 222
Capital invested 254 255 439 428 390 659 1,034 1,015 1,005 999
Working capital 1 -20 27 22 16 42 169 160 163 170
EV breakdown 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
Market cap. diluted (m) na 94 91 228 259 390 516 571 571 571
Net IB debt Adj 96 104 181 156 73 219 491 442 401 360
Market value of minority 0 0 0 0 0 0 0 0 0 0
Reversal of shares and participations 0 0 0 0 0 0 0 0 0 0
Reversal of conv. debt assumed equity 0 0 0 0 0 0 0 0 0 0
EV na 198 272 383 332 609 1,007 1,013 971 930
Capital efficiency 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
Total assets turnover (%) 198.3 179.7 178.2 170.5 183.5 194.1 157.9 147.8 1455 144.6
Working capital/sales (%) 1.8 -0.9 0.3 1.8 1.3 1.6 5.1 7.0 6.6 6.5
Financial risk and debt service 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
Net debt/equity 0.63 0.71 0.71 0.58 0.24 0.53 0.99 0.84 0.72 0.61
Net debt/market cap na 0.89 1.81 0.78 0.30 0.53 0.95 0.78 0.70 0.63
Equity ratio (%) 29.4 25.3 32.7 35.6 40.2 375 32.7 32.2 325 32.7
Net IB debt adj./equity 0.63 0.71 0.71 0.58 0.24 0.53 0.99 0.84 0.72 0.61
Current ratio 0.92 0.78 0.95 0.85 1.08 1.08 1.16 1.23 1.34 1.45
EBITDA/net interest -0.30 0.75 5.30 3.35 4.85 4.55 6.08 5.08 5.27 5.40
Net IB debt/EBITDA -19.28 10.23 2.00 2.14 0.92 1.94 3.29 2.33 1.95 1.63
Net IB debt/EBITDA lease Adj -19.28 10.23 3.60 1.90 0.88 1.68 4.40 2.98 2.23 1.00
Interest cover -0.30 -1.63 3.02 1.16 2.21 2.46 2.76 2.77 2.96 3.09

Source: ABG Sundal Collier, Company data
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Shares outstanding ad;. 6 7 12 22 24 28 33 33 33 33
Fully diluted shares Adj 6 7 12 22 24 28 33 33 33 33
EPS -4.24 -5.08 3.17 0.09 0.68 0.74 0.72 1.12 1.33 151
Dividend per share Adj 0 0 0 0 0 0 0.2 0.2 0.4 0.4
EPS Adj -4.24 -4.92 -0.20 0.49 0.87 1.61 1.62 1.55 1.78 1.97
BVPS 27.47 22.13 21.46 12.11 12.81 14.59 15.09 15.97 16.93 17.99
BVPS Adj 451 0.12 9.49 5.55 6.54 2.85 2.59 3.47 4.43 5.49
Net IB debt / share 17.4 15.8 15.3 7.0 3.0 7.8 14.9 13.4 12.2 10.9
Share price na 14.21 7.71 10.25 10.71 13.85 15.65 17.30 17.30 17.30
Market cap. (m) na 94 91 228 259 390 516 571 571 571
Valuation 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
P/E na -2.8 24 119.7 15.8 18.7 21.9 15.4 13.0 115
EV/sales na 0.20 0.23 0.29 0.24 0.34 0.49 0.43 0.40 0.36
EV/EBITDA na 194 3.0 53 4.2 5.4 6.8 53 4.7 4.2
EV/EBITA na -8.9 5.3 15.2 9.2 9.9 14.9 9.8 8.4 7.4
EV/EBIT na -8.5 53 15.2 9.3 11.3 17.7 11.3 9.6 8.4
Dividend yield (%) na 0 0 0 0 0 1.6 1.4 2.2 2.6
FCF yield (%) na -17.8 -45.0 18.4 31.2 -19.4 -3.0 13.1 145 16.5
Lease adj. FCF yield (%) na -17.8 -45.0 18.4 31.2 -19.4 -3.0 131 14.5 16.5
P/BVPS na 0.64 0.36 0.85 0.84 0.95 1.04 1.08 1.02 0.96
P/BVPS Adj na 117.44 0.81 1.85 1.64 4.86 6.04 4.98 3.91 3.15
P/E Adj na -2.9 -38.0 20.9 12.4 8.6 9.6 11.2 9.7 8.8
EV/EBITDA Adj na 19.4 54 4.7 4.0 4.7 6.0 5.3 4.7 4.2
EV/EBITA Adj na -8.9 24.3 11.2 8.3 7.7 11.6 9.8 8.4 7.4
EV/EBIT Adj na -8.5 25.4 11.2 8.3 8.5 13.3 11.3 9.6 8.4
EV/cap. employed na 0.7 0.6 0.9 0.8 0.9 1.0 0.9 0.8 0.8
Investment ratios 2013 2014 2015 2016 2017 2018 2019 2020e 2021e 2022e
Capex/sales 1.9 2.4 1.4 0 1.0 2.6 2.4 3.2 3.2 3.2
Capex/depreciation nm 74.1 42.3 0 33.2 89.6 62.0 87.5 85.8 85.8
Capex tangibles/tangible fixed assets 15.6 18.6 6.5 0 6.9 17.2 18.1 28.2 30.4 33.5
Capex intangibles/definite intangibles nm nm 0 0 0 0 0 0 0 0
Depreciation on intangibles/definite inta nm nm 0 0 0 0 0 0 0 0
Depreciation on tangibles/tangibles 0 25.1 15.4 19.5 20.9 19.3 29.2 32.3 354 39.1

Source: ABG Sundal Collier, Company data
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Analyst certification
I/We, Oskar Vikstrom, the author(s) of this report, certify that not withstanding the existence of any such potential conflicts of interests referred
to below, the views expressed in this report accurately reflect my/our personal view about the companies and securities covered in this report.

Analyst valuation methods

ABG Sundal Collier analysts may publish valuation ranges for stocks covered under Company Sponsored Research. These valuation ranges
rely on various valuation methods. One of the most frequently used methods is the valuation of a company by calculation of that company's
discounted cash flow (DCF). Another valuation method is the analysis of a company's return on capital employed relative to its cost of capital.
Finally, the analysts may analyse various valuation multiples (e.g. the P/E multiples and the EV/EBITDA multiples) relative to global industry
peers. In special cases, particularly for property companies and investment companies, the ratio of price to net asset value is considered.
Valuation ranges may be changed when earnings and cash flow forecasts are changed. They may also be changed when the underlying value
of a company's assets changes (in the cases of investment companies, property companies or insurance companies) or when factors
impacting the required rate of return change.

Important Company Specific Disclosure
The following disclosures relate to the relationship between ABG Sundal Collier and its affiliates and the companies covered by ABG Sundal
Collier referred to in this research report.

Unless disclosed in this section, ABG Sundal Collier has no required regulatory disclosures to make in relation to an ownership position for the
analyst(s) and members of the analyst's household, ownership by ABG Sundal Collier, ownership in ABG Sundal Collier by the company(ies) to
whom the report(s) refer(s) to, market making, managed or co-managed public offerings, compensation for provision of certain services,
directorship of the analyst, or a member of the analyst's household, or in relation to any contractual obligations to the issuance of this research
report.

ABG Sundal Collier has undertaken a contractual obligation to issue this report and receives predetermined compensation from the company
covered in this report.

ABG Sundal Collier is not aware of any other actual, material conflicts of interest of the analyst or ABG Sundal Collier of which the analyst
knows or has reason to know at the time of the publication of this report.

Production of report: 21/02/2020 09:14 CET.
All prices are as of market close on 19 February, 2020 unless otherwise noted.

Disclaimer

This document has been prepared by ABG Sundal Collier which is the marketing name referring to all or any of ABG Sundal Collier ASA, ABG
Sundal Collier AB or ABG Sundal Collier Partners LLP and any of their affiliated or associated companies and their directors, officers,
representatives and employees.

This research product is commissioned and paid for by the company covered in this report. As such, this report is deemed to constitute an
acceptable minor non-monetary benefit (i.e. not investment research) as defined in MiFID II.

This research product has not been prepared in accordance with legal requirements designed to promote the independence of investment research
and is not subject to any prohibition on dealing ahead of the dissemination.

This report is provided solely for the information and use of professional investors, who are expected to make their own investment decisions
without undue reliance on this report. The information contained herein does not apply to, and should not be relied upon by, retail clients. This
report is for distribution only under such circumstances as may be permitted by applicable law. Research reports prepared by ABG Sundal Collier
are for information purposes only. ABG Sundal Collier accepts no liability whatsoever for any losses arising from any use of this report or its
contents. This report is not to be used or considered as an offer to sell, or a solicitation of an offer to buy. The information herein has been obtained
from, and any opinions herein are based upon, sources believed reliable, but ABG Sundal Collier makes no representation as to its accuracy or
completeness and it should not be relied upon as such. All opinions and estimates herein reflect the judgment of ABG Sundal Collier on the date
of this report and are subject to change without notice. Past performance is not indicative of future results.

This research report does not, and does not attempt to contain everything material that there is to be said about HANZA.

The compensation of our research analysts is determined exclusively by research management and senior management, but not including
investment banking management. Compensation is not based on specific investment banking revenues, however, it is determined from the
profitability of the ABG Sundal Collier Group, which includes earnings from investment banking operations and other business. Investors should
assume that ABG Sundal Collier is seeking or will seek investment banking or other business relationships with the companies in this report. The
research analyst(s) responsible for the preparation of this report may interact with trading desk and sales personnel and other departments for the
purpose of gathering, synthesizing and interpreting market information. From time to time, ABG Sundal Collier and its affiliates and any
shareholders, directors, officers or employees thereof may (1) have a position in, or otherwise be interested in, any securities directly or indirectly
connected to the subject of this report, or (Il) perform investment banking or other services for, or solicit investment banking or other services
from, a company mentioned in this report. ABG Sundal Collier relies on information barriers to control the flow of information contained in one or
more areas of ABG Sundal Collier, into other areas, units, groups or affiliates of ABG Sundal Collier.

Norway: ABG Sundal Collier ASA is regulated by the Financial Supervisory Authority of Norway (Finanstilsynet); Sweden: ABG Sundal Collier AB
is regulated by the Swedish Financial Supervisory Authority (Finansinspektionen); UK: This report is a communication made, or approved for
communication in the UK, by ABG Sundal Collier Partners LLP, authorised and regulated by the Financial Conduct Authority in the conduct of its
business. US: This report is being distributed in the United States in accordance with FINRA Rule 1050(f)(3)(B) by ABG Sundal Collier Inc., a
FINRA member which accepts responsibility for its content. Research analysts are not registered/qualified as research analysts with FINRA or the
NYSE, and are not associated persons of ABG Sundal Collier Inc. and therefore not subject to FINRA Rule 2241, the research analyst conflict
rules. Research reports distributed in the U.S are intended solely for “major institutional investors”, as defined under Rule 15a-6 of the Securities
Exchange Act of 1934. Each U.S major institutional investor that receives a copy of this research report by its acceptance represents that it agrees
it will not distribute this research report to any other person. Any U.S. major institutional investor receiving this report who wishes to effect
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transactions in any securities referred to herein should contact ABG Sundal Collier Inc., not its affiliates. Further information on the securities
referred to herein may be obtained from ABG Sundal Collier Inc., on request.

Singapore: This report is distributed in Singapore by ABG Sundal Collier Pte Ltd, which is not licensed under the Financial Advisers Act (Chapter
110 of Singapore). In Singapore, this report may only be distributed to institutional investors as defined in Section 4A(1)(c) of the Securities and
Futures Act (Chapter 289 of Singapore) (“SFA”), and should not be circulated to any other person in Singapore.

This report may not be reproduced, distributed or published by any recipient for any purpose whatsoever without the prior written express
permission of ABG Sundal Collier.

Additional information available upon request. If reference is made in this report to other companies and ABG Sundal Collier provides
research coverage for those companies details regarding disclosures may be found on our website www.abgsc.com.

© Copyright 2020 ABG Sundal Collier ASA
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Oil Service

John Olaisen

Haakon Amundsen

Lukas Daul

Karl Fredrik Schjgtt-Pedersen

Online Gaming

Aksel @verland Engebakken
Erik Moberg

Stefan Knutsson

Jesper Birch-Jensen

Pulp & Paper
Martin Melbye
Dystein Elton Lodgaard

Renewable Energy
Casper Blom
Petter Nystrém

Retail
Fredrik Ivarsson
Ludvig Kapanen

Seafood
Martin Kaland

Services
Morten Raunholt Eismark
Victor Forssell

Shipping & Transport
Dennis Anghelopoulos
Casper Blom

Lukas Daul

Telecom Operators
Peter Kurt Nielsen

Utilities
Martin Melbye
Petter Nystrom

Small Caps
Daniel Thorsson
Laurits Louis Kjaergaard

+47 22 01 61 37
+47 22 01 60 98
+47 22 01 61 35

+47 22 01 61 87
+47 22 01 61 65

+47 22 01 61 87
+47 22 01 60 25
+47 22 01 61 39
+47 22 01 61 65

+47 22016111

+46 8 566 286 87
+46 8 566 286 37
+46 8 566 286 13

+47 22 01 61 37
+47 22 01 60 26

+45 35 46 30 15
+47 22 01 61 35

+46 8 566 286 95
+46 8 566 286 91

+47 22 01 60 67

+45 35 46 30 16
+46 8 566 286 92

+47 22 01 60 37
+45 35 46 30 15
+47 22 01 61 39

+44 207 905 5631

+47 22 01 61 37
+47 22 01 61 35

+46 8 566 286 82
+45 35 46 30 12

Norway Sweden
Pb. 1444 Vika Box 7269
NO-0115 OSLO

Norway Sweden

Tel: +47 22 01 60 00
Fax: +47 22 01 60 60

SE-103 89 STOCKHOLM

Tel: +46 8 566 286 00
Fax: +46 8 566 286 01

Denmark

Forbindelsesvej 12,
DK-2100 COPENHAGEN

Denmark

Tel: +45 35 46 61 00
Fax: +45 35 46 61 10

United Kingdom

LONDON EC4M 7EJ
UK

Tel: +44 20 7905 5600
Fax: +44 20 7905 5601

10 Paternoster Row, 5th fl

USA

850 Third Avenue, Suite 9-C
NEW YORK, NY 10022
USA

Tel. +1 212 605 3800

Fax. +1 212 605 3801

Germany
Schillerstrasse 2, 5. OG
DE-60313 FRANKFURT
Germany

Tel +49 69 96 86 96 0
Fax +49 69 96 86 96 99

Singapore

10 Collyer Quay

Ocean Financial Center
#40-07, Singapore 049315
Tel +65 6808 6082

21 February 2020

ABG Sundal Collier
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