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HANZA annual sales 2009-2018 (MSEK)

Analysis 2020

In the meantime, execute a major activity plan: “Roadmap 2021”.

0

200

400

600

800

1000

1200

1400

1600

1800

2000

2009 2010 2011 2012 2013 2014 2015 2016 2017 2018



44

Jun. 9, 2021 Mar. 18, 2021

Sep. 9, 2021Oct. 26, 2021

Dec. 18, 2020



5

A decentralized, modular and scalable organization
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Geography 
Technology
Management / culture
Customer base

HANZA

Beyers

Not only an acquisition. A restart of the expansion in Germany.
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The material shortage situation reduced sales and earnings in Q3.

HANZA has a seasonal variation; Sales and earnings are 

lowered in the third quarter due to the holiday period.

Net sales y-y up 19% to 597 MSEK (503). 

Organic growth adjusted for acquisitions and exchange rate changes 

is approx. 12%. Certain customer areas still lowers this figure.

Sales rolling 12-months: 2, 292 MSEK.

Earnings

Operating profit (EBITA) 37.5 MSEK (21.4), margin 6.3% (4.3).

Operating profit rolling 12-months: 119 MSEK, margin 5.2%
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Net sales up 19% to 315 MSEK (266). 6% organic growth excl. 
acquisitions and exchange rate changes.

Operating profit 29.8 MSEK (11.4), margin 9.5% (4.3%) 

Segment Other markets

Net sales up 19 % to 282 MSEK (237) 20 % organic growth excl. 
acquisitions and exchange rate changes.

Operating profit 9.5 MSEK (10.2), margin 3.4% (4.3%)

The sales in Main markets were still affected negatively in Q3 by covid-19 in Germany. 

Orderbook in Germany is increasing: The growth difference between the segments is expected to decrease.

The operating margin is significantly affected by the current material challenges, mainly in Other markets. 

Challenges will be more even between the clusters: The margin difference between the segments is expected to decrease.
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Beyers is expected to have a positive financial effect on HANZA’s 

growth and profitability already in 2022.

Geography 
Technology
Management / culture
Customer base
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Disclaimer

This presentation and the information contained herein are being presented by HANZA Holding  AB (publ) (the “Company”). By attending a meeting 

where this presentation is presented, or by reading this presentation, you agree to be bound by the following limitations and notifications. This 

presentation does not constitute an offer or invitation to purchase or subscribe for any securities and does not constitute any form of commitment or 

recommendation on the part of the Company. This presentation does not purport to be all-inclusive or to contain all the information that prospective 

investors may desire in analyzing and deciding whether or not to hold or transact in any of the Company’s securities. Furthermore, recipients of this 

presentation should not treat the contents of this presentation as advice relating to legal, taxation, financial or other matters and are advised to 

consult their own professional advisors concerning the acquisition, holding or disposal of any of the Company’s securities. Certain information 

contained in this presentation has been obtained from published sources prepared by other parties that the Company has deemed to be relevant. 

Neither the Company nor any other person assumes any responsibility whatsoever and makes no representation or warranty, express or implied, for 

the contents of this presentation, including its accuracy, completeness or verification for any other statement made or purported to be made by any 

of them, or on their behalf. Nothing in this presentation is, or shall be relied upon as, a representation or promise made, whether as to the past, 

present or future. Accordingly, no responsibility is accepted by the Company, its subsidiaries or associates or any of their directors, officers, 

employees or agents, in respect thereof. 

This presentation contains forward-looking statements that reflect the Company’s current views with respect to certain future events and potential 

financial performance. While the Company believes that the expectations reflected in such forward-looking statements are reasonable, no 

assurance can be given that such expectations will materialize. Accordingly, results could differ materially from those set out in the forward-looking 

statements as a result of various factors. To the extent that this presentation contains opinions, estimates, forecasts or other forward-looking 

statements, no guarantees or undertakings that these are correct or complete are given by the Company or any of its members, advisors, officers or 

employees or any other person. Forecasts and assumptions which are subject to economic and competitive uncertainty are outside such person’s 

control and no guarantee can be given that projected results will be achieved or that outcomes will correspond with forecasts.

Information in this presentation may be changed, added to or corrected without advance notification. The Company does not undertake any 

obligation to publicly update or revise any information contained herein. This presentation as well as any other information provided by or on behalf 

of the Company shall be governed by Swedish law. The courts of Sweden, with the District Court of Stockholm as the first instance, shall have 

exclusive jurisdiction to settle any conflict or dispute arising out of or in connection with this presentation or related matters.


